Barksdale Investment Management
Client Relationship Summary (Form CRS/Form ADV Part 3)

Item 1: Introduction

Weaver C. Barksdale and Associates, Inc. d/b/a
Barksdale Investment Management is registered with
the Securities and Exchange Commission as an
Investment Adviser.

Brokerage and investment advisory services and fees
differ and it is important for you to understand the
differences. The SEC offers free and simple tools to
research firms and financial professionals at
Investor.gov/CRS which also provides information
tailored to educate retail investors about financial
professionals.

Item 2: Relationships and Services
What investment services and advice can

you provide me?

The principal investment advisory service offered to
retail investors is portfolio management. Accounts are
monitored continuously as part of our standard service.
Our firm manages accounts on a discretionary basis, we
will buy and sell investments in your accounts without
requiring your pre-approval on an ongoing basis.

We require minimum investments to establish an
account which may be waived at our discretion.
Minimum investments are $500,000 for equity accounts
and $1,000,000 for fixed income accounts.

In addition to managing accounts directly, we also
offer investment advisory services through a Unified
Managed Account (UMA) program sponsored by an
unaffiliated brokerage firm. In this program, we
provide model portfolios that are implemented by the
brokerage firm or a third-party portfolio manager in
your account. We typically have discretion over the
model design, while the brokerage firm or overlay
manager is responsible for trade execution and
day-to-day implementation of the model in your
account.

These UMA programs generally require a minimum
investment of $25,000 and may limit the types of
investments available or how models are implemented.

For additional information, please see:
crd iapd Brochure.aspx (sec.gov)
for our Form ADV, 2A brochure (Items 4 and 5)

Conversation starters. Ask your financial professional:

e Given my financial situation, should | choose an
investment advisory service? Why or why not?

e  How will you choose investments to recommend to
me?

e What is your relevant experience, including your
licenses, education and other qualifications? What
do these qualifications mean?

Item 3: Fees, Costs, Conflicts and Standard
of Conduct
What fees will | pay?

We charge a fee based on the percentage of assets in
your separately managed account as disclosed in our
current fee schedule. The actual fee you pay may be
lower than the fee schedule depending on the
arrangement agreed to in your contract.

Fees are assessed quarterly and based on the selected
strategy. Because fees are asset-based, an increase in
assets generates more fees therefore we may have an
incentive to encourage you to increase the amount of
money invested in your account.

You will pay fees and costs whether you make or lose
money on your investments. Fees and costs will reduce
any amount of money you make on your investments
over time. Please make sure you understand what fees
and costs you are paying.

For our UMA model delivery, we charge an asset-based
advisory fee ranging from 0.30% to 0.50% annually,

depending on the model and program selected. These
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investment.
How do your financial professionals make
In addition to our fee, clients participating in a UMA money?
program will also pay feed charged by the brokerage
firm, overlay manager, or other third parties, for Portfolio managers are on a fixed salary and subject

to a bonus at management’s discretion. In addition,
most portfolio managers are shareholders of the firm
and share in the firm’s profits.

platform administration, trading, or portfolio
management services. These addional fee increase the
overall cost of investing and are described in more

detail in the program documents and our Form ADV. Compensation is determined by client assets serviced,

and/or time and complexity to meet client’s needs.
For more detailed information about our fees and costs Therefore, professionals have an incentive to service

please review our Form ADV, Part 2A brochure larger and/or more complicated accounts.
(specifically Item 5) which can be found at:
crd _iapd Brochure.aspx (sec.qgov)

Item 4 Disciplinary History
Do you or your financial professionals have

. .. . 5
Conversation starters. Ask your financial professional: Iegal or di scip lin ary h’Story :

e Help me understand how these fees and costs might

affect my investments. If | give you S10,000 to invest, No, our firm has no disciplinary history. Visit
how much will go to fees and costs, and how much Investor.gov/CRS for a free and simple search tool to
will be invested for me? research our firm and our financial professionals.

Conversation starters. Ask your financial professional:
What are your legal obligations to me e As a financial professional, do you have any

How else does your firm make money and

what conflicts of interest do you have?
Item 5 Additional Information

When we act as your investment adviser, we have to You can find additional information about our services
act in your best interest and not put our interest and request a copy of the relationship summary by
ahead of yours. At the same time, the way we make visiting http://www.barksdaleim.com/ or emailing Jim
money creates some conflicts with your interests. You Murphy at jmurphy@barksdaleim.com or calling us at
should understand and ask us about these conflicts (615)665-1085.

because they can affect the investment advice we

provide you. For example, as mentioned above, we

may have an incentive to request you increase your Conversation starters. Ask your financial professional:

o Who is my primary contact person? Is he or she a
representative of an investment adviser or a broker-

account in order to earn more fees.

dealer? Who can I talk to if | have concerns about how
Conversation starters. Ask your financial professional: this person is treating me?

e How might your conflicts of interest affect me, and

how will you address them?

For more detailed information about our conflicts of
interests we recommend you review our Form ADV, Part
2A brochure  which can be  found at:



